The way partners go to market has changed—and so have we. AvePoint's new global partner program rewards
not just revenue, but real engagement. Whether you're a reseller, MSP, Sl, or consultant, you'll earn points for
enablement, pre-sales activity, and customer success.

Move through tiers—AUTHORIZED, INVESTED, MANAGED—and unlock exclusive benefits in marketing, sales,
technical support, and strategic collaboration.

Let's grow faster, together.

What's In It for Partners?
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More Ways to Win Faster Growth Stronger Relationships
Not just revenue—engagement and  Unlock benefits like rebates, enable-  New “Relationship” benefit category
enablement matter ment, and marketing support. fosters deeper collaboration.

Program Highlights

Points-Based Tiering System Engagement-Driven Rewards
« Partners earn points across three categories: * Incentives for activities like:
+ Partner Development (enablement, « Completing certifications (ACSP, ACTA,
certifications, onboarding) ACTP, ACTE)
* Pre-Sales (deal registration, + Hosting workshops, submitting
marketing activities) product reviews
* Partner Success (revenue, renewals, + Achieving high renewal rates and ARR growth

product mix)
+ Tiers: Authorized, Managed, Invested Flexible, Inclusive Design
* Points determine tier status, not just revenue
*+ Regional adaptability for local market needs

+ Rewards tailored to partner business models
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